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sent to Its shareholder members. Since associate membora only qualify to buy 
through their cigarette program they do not receive this letter. In an attempt to 
explain that net Invoice pricing Is not everything, Vince Montlnl has devoted a 
large part of this newsletter to explaining the advantages of RJR/Forsyth’S 
program We have the opportunity to follow up on this communication to ensure 
that all shareholder members understand our comprehensive program and fully 
support their Forsyth brand(s). 

1 would appreciate your support in sending this newsletter to the respective FUR 
Field Managers, explaining the need for each Peer shareholder to understand 
and support their Forsyth brand. While tt would not be appropriate to share this 
publication with associate Peer members due to non-related Items, the 
Peer/Forsyth cigarette program is pertinent to all. 


Finally, It is extremely important that we not only keep our wholesalers updated 
on their Partners performance, but run Wholesale Profitability Analysis also to 
explain the true value of their Private Label. If you have any questions, please 
give me a call. 


JQF/kw 
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cc: G. C. Pennell 
©. J. Scott 
J. J. Ellegate 
J. V. Maguire 


D. P. Fitzgerald 
K, W. Noxon 
S. R. Qualkinbush 
B. K. Stockdale 
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